OFFICERS

Chair
Debra A. Cafaro
Ventas, Inc.

President and CEO
Steven A. Wechsler

First Vice Chair
Bryce Blair
AvalonBay Communities, Inc.

Second Vice Chair
Donald C. Wood
Federal Realty Investment Trust

Treasurer
W. Edward Walter
Host Hotels & Resorts, Inc.
2010 NAREIT Board of Governors
Andrew M. Alexander
Weingarten Realty Investors
Kenneth Bernstein
Acadia Realty Trust
David M. Brain
Entertainment Properties Trust
Richard J. Campo
Camden Property Trust
Richard B. Clark
Brookfield Properties Corporation
Christopher H. Cole
Cole Real Estate Investments
Arthur M. Coppola
Macerich
Michael D. Fascitelli
Vornado Realty Trust
James F. Flaherty, III
HCP, Inc.
Michael F. Foust
Digital Realty Trust, Inc.
Edward J. Fritsch
Highwoods Properties, Inc.
Jonathan D. Gray
Blackstone Real Estate Advisors
Randall M. Griffin
Corporate Office Properties Trust
William P. Hankowsky
Liberty Property Trust
Ronald L. Havner, Jr.
Public Storage, Inc.
Philip L. Hawkins
DCT Industrial Trust, Inc.
Mitchell E. Hersh
Mack-Cali Realty Corporation
Andrew F. Jacobs
Capstead Mortgage Corporation
John B. Kilroy, Jr.
Kilroy Realty Corporation
Thomas H. Lowder
Colonial Properties Trust
Peter S. Lowy
The Westfield Group
Craig Macnab
National Retail Properties, Inc.
Joel S. Marcus
Alexandria Real Estate Equities, Inc.
Constance B. Moore
BRE Properties, Inc.
David J. Neithercut
Equity Residential
Dennis D. Oklak
Duke Realty Corporation
Jeffrey S. Olson
Equity One, Inc.
Edward J. Pettinella
Home Properties, Inc.
Walter C. Rakowich
ProLogis
Steven G. Rogers
Parkway Properties, Inc.
Joseph D. Russell, Jr.
PS Business Parks, Inc.
Martin E. Stein, Jr.
Regency Centers Corporation
David P. Stockert
Post Properties, Inc.
Jay Sugarman
iStar Financial Inc.
Gerard H. Sweeney
Brandywine Realty Trust
Steven B. Tanger
Tanger Factory Outlet Centers, Inc.
Robert S. Taubman
Taubman Centers, Inc.
Lee M. Thomas
Rayonier, Inc.
Thomas W. Toomey
UDR, Inc.
Scott A. Wolstein
Developers Diversified Realty Corporation
Leo F. Wells, III
Wells Real Estate Investment Trust II
Mark E. Zalatoris
Inland Real Estate Corporation
Mortimer B. Zuckerman
Boston Properties, Inc.

May 14, 2010
Ugo Bassi
Head, Asset Management Unit
Internal Market and Services Directorate General
European Commission
SPA 2 - 02/001
Rue de Spa 2
B - 1000 Brussels
Didier Millerot
Deputy Head, Asset Management Unit
Internal Market and Services Directorate General
European Commission
SPA 2 - 02/001
Rue de Spa 2
B - 1000 Brussels
Claus Tollmann
Asset Management Unit
Internal Market and Services Directorate General
European Commission
SPA 2 - 02/001
Rue de Spa 2
B - 1000 Brussels
Re:

Directive on Alternative Investment Fund Managers
Interinstitutional File: 2009/0064(COD

Gentlemen:
The National Association of Real Estate Investment Trusts® (NAREIT) is the
worldwide representative voice for real estate investment trusts (REITs) and
publicly traded real estate companies with an interest in U.S. real estate and
capital markets. NAREIT’s members are REITs and other businesses
throughout the world that own, operate and finance income-producing real
estate, as well as those firms and individuals who advise, study and service
those businesses.
NAREIT recently became aware of the above-referenced proposed Directive
and how it could be applied to U.S. listed REITs and other publicly traded
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companies that sell their securities to EU investors. We find its potential impact on listed U.S.
REITs startling, surprising and significantly at odds with the perspective, practice and policy on
REITs in the U.S. We urge the European Commission not to apply the Directive to U.S. REITs
for a simple reason: REITs have been recognized by the market, governmental regulators and
ratings agencies to be operating businesses rather than passive funds, and therefore it would be
inappropriate to treat listed U.S. REITs as investment funds under the Directive.
Background
Evolution of REITs Recognized by the Internal Revenue Service
The United States Congress created a tax election for REITs in 1960 to allow investors large and
small to invest in large-scale commercial real estate projects such as apartment communities,
office buildings, shopping malls, industrial warehouses and lodging and health care facilities and
receive the benefits of professional management. Under the U.S. REIT regime (mirrored today
by more than 30 countries, including the leading economies of the European Union), investors
purchase stock of a REIT and elect its board of directors the same as any other business.
A U.S. REIT has always been regulated the same as any other corporation doing business in the
United States, e.g., it must follow the same rules of the Securities & Exchange Commission as
does Google or General Electric. The major differences with other U.S. corporations are that the
REIT tax rules require companies electing to operate under those rules to focus on the
commercial real estate business and to distribute at least 90% of their taxable income each year
as dividends to their shareholders. In exchange for meeting those requirements, a REIT deducts
from its taxable income all dividends it distributes to its shareholders.
The original REIT structure, as enacted in 1960, was a passive investment vehicle, and the
Internal Revenue Service (IRS) recognized it as such. In Revenue Ruling 73-2361, the IRS
considered whether a REIT’s rental activities could satisfy the standard required for a tax-free
“spin-off,” i.e., that both the distributing and distributed corporation engage in an “active trade or
business,” which is a much higher standard for an operating business compared to the traditional
“trade or business” standard. The IRS concluded that the REIT could not meet the active trade or
business standard because, under the tax rules at that time, a REIT could not directly perform
substantial management and operational activities.
In 1986, the U.S. Congress changed the REIT tax rules significantly by allowing REIT
employees to perform all customary services for their tenants. This legislative modification laid
the groundwork for the “modern REIT era,” which blossomed in the early 1990s with the
successful initial public stock offerings of previously private real estate operators. The new
REITs used the cash raised from the sale of common stock to pay down their debt that could not
be refinanced as a result of the savings and loan crisis and to acquire new properties and real
estate businesses. The market allocated capital to this new wave of REITs because the managers
had proven track records of sophisticated management, operational skills, development
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capabilities and leasing experience with commercial real estate. As summarized by a leading
investment banking firm:
[T]he original REIT structure created in the 1960s was a passive investment
vehicle; it prohibited the operation and management of properties by the REIT
itself. Over the years, however, legislative and tax code changes have enabled
REITs to become actively managed, fully integrated operating companies….
When REITs were passive investment vehicles, all that mattered was asset
performance. Now that REITs are bona fide operating companies, management
has the power to improve or, conversely, weaken that operating performance, as
well as that of the overall enterprise. Good management aims to produce
significant and efficient returns for the REIT’s portfolio, and guides the REIT
through difficult markets.2
In 2001, the IRS recognized the fundamental change in REITs that Congress made in 1986 by
modifying its 1973 advice to conclude that a REIT may indeed engage in an active trade or
business under the strict spin-off standard because it “is permitted to perform activities that can
constitute active and substantial management and operational functions with respect to rental
activity that produces income qualifying as rents from real property.”3 In other words, the IRS
now recognizes that a REIT is an operating business rather than a passive manager akin to an
investment fund.
Institutional Investor Perspective
The IRS is far from alone in acknowledging the operating nature of listed U.S. REITs. Standard
& Poor’s (S&P) operates a series of world-class indexes (e.g., the S&P 500) that are used as
benchmarks for trillions of Euros worth of investment. Before 2001, S&P excluded REITs from
its indexes because it had believed that REITs continued to be passive investment vehicles.
On October 3, 2001, S&P announced that, after a thorough review, it had decided to include
REITs in all of its broad equity indexes. According to the S&P press release, the decision
showed that Standard & Poor’s “believes that REITs have become operating companies subject
to the same economic and financial factors as other publicly traded U.S. companies listed on
major American stock exchanges.” Currently, 14 REITs are included the S&P 500, 25 are
included in the S&P 400 and 27 are included in the S&P 600.
Government Classification
For many years, the United States government used the Standard Industrial Classification (SIC)
system as the standard used by Federal statistical agencies in classifying business establishments
for the purpose of collecting, analyzing, and publishing statistical data related to the U.S.
business economy. In 1997, the United States, Canada and Mexico adopted the North American
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Industry Classification System (NAICS) to replace the SIC system and to apply it to all of North
America. The process to adopt NAICS started in the late 1980s before the “modern REIT era.”
As originally adopted in 1997, NAICS classified all REITs in the category of “Funds, Trusts and
Other Financial Vehicles” along with mutual funds and other passive investments. In 2006, all
three North American governments changed NAICS to move “equity REITs” (REITs that focus
on operating rental real estate) from the financial vehicle sector to the “Lessors of Real Estate”
sector, where the SIC system and NAICS had traditionally classified active real estate operators.4
This change was another official recognition of the evolution of REITs following the 1986 tax
legislation from passive investment entities to fully-integrated operating companies.
Directive Should Not Apply to Listed U.S. REITs
Section 1(a)(i) of article 3 of the Directive defines an alternative investment fund as “any
collective undertaking including investment compartments thereof which raises capital from a
number of investors, with a view to investing it in accordance with a defined investment policy
for the benefit of those investors.” In its broadest sense, this definition could apply to any
company that raises funds from investors to invest in businesses, and the fifth Recital indicates
that an AIF can be either open ended or closed-ended, listed or non-listed and internally or
externally managed. However, Recital 5(b) provides that the Directive shall not apply to:
holding companies insofar as they are parent undertakings of a group, within the
meaning of Article 2 (12) of the Directive 2002/87/EC of the European
Parliament and of the Council, and the main purpose of the group is to carry a
business strategy by producing and selling goods and/or providing services,
except for collective investment services, to the customers of the group as
evidenced, for instance, by the description of the main activities of the group in
their instruments of incorporation, the group annual report or the relatively low
importance of non-current investments on the consolidated group balance sheet.
Similarly, Recital 5 of the European Parliament’s draft excludes “an undertaking which
principally acts as a holding entity for a group of subsidiary undertakings and which owns
strategic stakes in undertakings with a view to long-term holding rather than for the purpose of
generating returns through divestment within a defined time-frame.” Simply put, NAREIT
believes that listed U.S. REITs squarely fall within this exception, and requests that the final
Directive specify this exception.
A listed U.S. REIT is typically a holding company that has dozens if not hundreds of either
partnership or corporate subsidiaries that provide a range of services to third parties in
connection with renting space such as maintaining common areas, marketing the buildings,
heating and air conditioning, telephone and internet services, providing security, repairing all
common areas and redeveloping assets, all of which are described in the multiple filings required
by the Securities and Exchange Commission. Over the years, the Internal Revenue Service has
greatly expanded the type of services a REIT can provide its tenants. Additionally, since 2001 a
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REIT can have up to 25% of its assets in one or more taxable corporations that can provide
virtually all services to both tenants and non-tenants.
Further, the tax rules require that REITs be long-term investors in real estate rather than a shortterm “dealer.” If a REIT acts as a dealer, it must pay 100% of its profits in the form of an excise
tax to the Internal Revenue Service. In addition, by virtue of being listed, U.S. REITs are infinite
life companies that need not divest “within a defined time-frame.” Accordingly, listed U.S.
REITs satisfy all the requirements for being exempted under the fifth Recital of the Directive.
We note that listed U.S. REITs are overwhelmingly internally managed by a large number of
full-time executives with a diverse range of skill sets, e.g., capital markets, finance, investor
relations, leasing, risk management, development, redevelopment, information technology,
marketing, legal, purchasing and selling assets and actually operating their properties.5 Each
REIT develops long-term business plans and is judged by the marketplace by how well they
execute those plans and operate their businesses. Unlike investments funds, listed U.S REITs
generally trade at either premiums or discounts to their net asset values because the market
values each company’s ability to generate earnings growth as opposed to the static value of the
company’s existing assets. See Attachment A for a leading analytic company’s estimate of the
aggregate premiums and discounts to net asset values from 1990 to this year.
We thank you for the opportunity to present the reasons why NAREIT believes that the Directive
should not apply to listed U.S. REITs. We would be pleased to meet with you to discuss our
perspective in greater detail.
Respectfully submitted,

Tony M. Edwards
Executive Vice President & General Counsel
cc:

Sharon Bowles
Pascal Canfin
Jean-Paul Gauzès
Robert Goebbels
Syed Kamall
Wolf Klinz
Sandra K. Cvitan
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